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THE SPECTATOR: 


Tue Spectator established in 1868, is a weekly journal devoted 
to promoting the best interests of trustworthy insurance of all kinds. 
The subscription price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid. To all foreign countries in 
the Postal Union, Five Dollars per annum. 

THe Spectator has a larger circulation than any other insurance 
journal—and carries no “deadhead” subscriptions. 

THE SPECTATOR COMPANY, PustisHers. 


Telephone. ‘= — No. 135 WiLiiaM St., N. Y. 





[All persons residing in America who may desire to purchase publica- 
tions issued by Charles & Edwin Layton, of London, should order 
through The Spectator Company. As sole selling agents in America for 
that well-known firm, all orders for their publications are filled through 
this company.] 
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THURSDAY, DEC. 20, 1906. No. 25. 


SAN FRANCISCO AND INSURANCE. 

HORTLY after the earthquake and conflagration that 
destroyed the greater part of San Francisco, and in- 
volved the insurance companies in such stupendous losses, 
the Chamber of Commerce appointed a special committee to 
inquire and report upon insurance matters connected with 
the disaster. The report of this committee to the Chamber 
of Commerce has recently been issued in pamphlet form and 
makes interesting reading. The main facts treated of in the 
report have been given from time to time in the news col- 
umns of THE SPECTATOR, but there are some points made by 

the committee that deserve especial notice. 

The committee finds that the property loss by the earth- 
quake was less than was at first reported, the greater part of 
the destruction having been caused by fire. The difficulties 
encountered by the insurance companies in adjusting the 
enormous losses are recognized by the committee, the diff- 
culties having been greatly increased by the hostile attitude 
assumed by the local press toward the companies, and the 


‘indiscreet publication of various matters that were under 


consideration and designed for the general good. But for 
the indiscreet and inflammatory utterances of the papers, that 
tended to excite popular hostility to the companies, the losses 
would have been adjusted and paid in much less time. The 
report contains a list of all companies that sustained losses 
and the basis of their settlements, which may be summed up 
in the language of one of the local papers as follows: 

In the main the fire insurance companies have done remarkably 
well. They have adjusted losses in a spirit of perfect fairness and 
have paid promptly. Other companies have done the best they could. 
The losses were gigantic and overwhelming. The exceptions—the 
repudiators, the scalers where more might be paid—are few; and it 
will not be right for the legislature to enact hostile and tripping bills 
because of the illiberal, “squeezing” or dishonest practices of these 
few. 

Some special legislation is no doubt needed and will not be un- 
welcome; but any measures which merely bid for the favor and the 
votes of the unthinking by harassing and expelling companies will 
recoil and damage the most important mercantile and industrial in- 
terests of the State. Fire insurance is a necessity, not a luxury. 

The report treats at length of the conflagration hazard, 
and concludes that it is impossible to limit by law the amount 
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of insurance a company may carry in any congested district 
for the reason that there is not sufficient capital invested 
in the business to provide the amount of insurance de- 
manded to protect the property at risk. The report finds 
that the loss to insurance companies by the San Francisco 
conflagration exceeds the profits they have made in the past 
twenty years. Conflagrations are imminent in the congested 
districts of every large city, and the companies must prepare 
for such emergencies by accumulating surplus funds. 

Evidently in response to the public clamor on the Pacific 
Coast for additional restrictive insurance legislation, the re- 
port says: 


Nothing is more certain than that there ought to be more money 
invested in the fire insurance business than there is to-day, or than 
there has ever been, if there is to be adequate insurance protection 
for large cities. To this end, as has been said, it is desirable that the 
business of fire insurance should be made as attractive to capital as 
may be consistent with the good of the insured. 

A long step in this direction may be taken by applying intelligence 
and fair-mindedness to the subject of insurance legislation; in fact in- 
telligent legislation would have the effect of improving conditions for 
both the insurer and the insured, for inevitably any restriction upon 
the insurer is immediately shifted to the shoulders of the insured. 
But in our present condition in California the thing we least need 
row is more legislation. Publicity is better than legislation, and for 
some years fire insurance will continue to be a matter of public in- 
terest. There is no more inexorable economic fact than that unwise 
legislation will do one of two things; either raise the rates or drive 
companies out of business. The best thing that could possibly be 
done for the insured is to remove all unnecessary restrictions from 
the companies and to encourage the formation of organizations for 
properly adjusting rates and preserving stable conditions. 

Such organizations seem to have the character of trusts, but in 
reality their nature is entirely different. Of course any organization 
may be used in such a way as to prevent competition and doubtless 
boards may be and have been used for this purpose; but there is 
nothing in the fundamental nature of a board as rate-maker that 
tends to restrict competition; quite the opposite; for this information 
regarding rates must of necessity become largely public property and 
is to that extent generally available for whoever will to use. There 
will always be non-board companies and rates will always be kept 
down by competition. 

There is much in the above for legislators in other States 
to ponder over. Much insurance legislation will be proposed 
in the various State legislatures this winter, and the voice of 
this committee, that has had the subject under consideration 
for months, with a most costly object lesson before their 
eyes, should be listened to. The statement that it is an “in- 
exorable economic fact that unwise legislation will do one 
of two things, either raise the rates or drive companies out 
of business,” cannot be too forcibly impressed upon every 
law making body. The conclusion of the committee, after 
careful investigation, that rate making boards are not inimical 
to the interests of propertyowners, and that their nature is 
the opposite of that which characterizes the obnoxious 
“trusts” is in line with the opinion expressed editorially in 
THE SpEcTATOR of last week. 





% other columns of this issue of THE SpEcTATOR will be 

found the substance of a letter addressed by President 
Morton of the Equitable Life to the presidents of the leading 
life insurance companies, asking them to meet in New York 
to-morrow for the purpose of forming an association in the 
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interests of policyholders and company managers. He 
laments the lack of co-operation that characterizes the busi- 
ness, and thinks that great good can be accomplished through 
associated effort. While the idea of such an organization is 
by no means a new one, the suggestion that one be formed is 
most timely. Years ago there existed a so-called congress 
of life insurance companies, but its existence was brief and 
the circumstances leading to its disruption not particularly 
savory. The rock upon which it split was an attempt to con- 
trol all companies virtually by one management in matters of 
too much detail. It is impossible to place them all upon one 
plane, or to measure plans and methods by the same yard- 
stick. The outline of Mr. Morton’s proposition avoids this 
mistake, and would have the proposed new organization as- 
sume jurisdiction only over such matters as are common to all 
alike. For instance, he would have the association take note 
of all proposed legislation in the different States, and unite 
in an effort to promote such as would be in the interests of 
policyholders and oppose such as would be detrimental to 
them. It is safe to say that if such an organization had been 
in existence during the past twenty years, working harmoni- 
ously to secure intelligent legislation, the companies would 
have been saved millions of dollars that have been expended 
by them individually upon legislative lobbyists, including at- 
torneys who were supposed to have influence at State Capi- 
tols, and much of the scandals of the past year would thus 
have been avoided. A better understanding among the com- 
panies will also tend to reduce the cost of conducting the 
business, by eliminating many of the evils that owe their 
origin to high pressure competition. But no organization as 
outlined in Mr. Morton’s letter can be made a success if the 
element of good faith is lacking. It is a notorious fact that, 
in their eagerness for volume of business, the leading com- 
panies have at times broken their agreements with each other, 
and were better pleased to steal business that one of the other 
had secured than to work in fresh and uncultivated fields. It 
will be a great boon to everyone interested in life insurance 
if an association of managers of companies can be formed 
that will place the business upon a legitimate business basis 
and root out the evils that have grown up in it, to the detri- 
ment of policyholders and the development of scandals that 
have brought the blush of shame to every honest citizen. 





N important suit has just been terminated by a verdict 
A in the New York Supreme Court awarding the Conti- 
nental Insurance Company $12,000 on account of its losses by 
a fire said to have been due to the electric wires of the New 
York Edison Company. The fire occurred February 25, 1900, 
and it was charged that wires of the defendant company had 
been fastened to a cornice upon the building insured by the 
Continental ; and evidence was adduced to show that the fire 
which damaged or destroyed the building had been caused by 
the electricity which these wires conducted. The total loss 
occasioned by the fire in question aggregated $100,000. The 
responsibility thus affirmed may lead to the recovery of large 
sums lost through other fires, if strong enough evidence can 
be produced ; at any rate, it will doubtless cause electric com- 
panies to exercise more care in stringing wires and installing 
equipment than they have hitherto done. 
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NEW YORK SURVEYS. 


The regular meeting of the New York Board was held yesterday. 
Early in the day there was an expectation upon the part of many mem- 
bers that there would be an effort to undo the action of the previous 
session in agreeing to the programme of the joint committee on 
economies in retiring the superintendent of surveys, William A. Ander- 
son, upon a pension of $5000 per year. The committee on surveys and 
the committee on electricity, under whom Mr. Anderson has directly 
served the Board for many years, are opposed to his retirement under 
present conditions. The supposition one month ago was that the joint 
committee would appoint Manager Hess of the Exchange as Mr. 
Anderson’s successor, but it appears there was a hitch in this plan, 
as explained last week. Mr. Hess declined to accept. The effect was 
to throw open the question and, while Mr. Anderson may have been 
indirectly legislated out of office, the two committees object strenuously 
to this interference with their duties, and will ask that the superin- 
tendent of surveys be continued after January I on the same basis as 
before. The Board end of the proposals of the committee on 
economies threatens to make as much friction as the Exchange end. 


We are informed that the proposal to create a finance committee, 
to supersede the executive committee of the Exchange, is likely to 
fail. It is in reality an amendment to the agreement which requires 
a unanimous vote, and it can hardly be expected that the committee 
thus set aside will calmly sit still and allow themselves to be snuffed 
out in an unceremonious way. Notwithstanding this rebuff, the 
proposition is one of the most meritorious which has been presented 
by the joint committee. 


The Richmond County Mutual Fire of Richmond, N. Y., is reorgan- 
izing as a stock company, with $200,000 capital and $39,000 surplus. 
The new company will be known as the Richmond Insurance Com- 
pany. John E. King will be the Richmond’s general agent and under- 
writer. Mr. King is well and favorably known in New York under- 
writing circles, and the company is to be congratulated upon securing 
his services. 


The alarm of fire and the gathering of engines in the heart of the 
insurance district, on the corner of William street and Maiden lane, 
last Friday at high noon, created a five-minute scare among the fire 
offices. The diners at the Underwriters Club left their tables and 
craned their necks; some of them left their lunch unfinished, and the 
street was in an uproar, which rose and declined in a brief space of 
time. 


Neither of the big department stores at Thirty-fourth street and 
Fifth avenue have had to resort to affidavits thus far, although the 
Individual Underwriters came in, it is said, for more than a half 
million on each risk. As the total on the two loom up toward the ten 
million mark, this is conclusive proof that the capacity of the com- 
panies is equal to the demand. 


The control of the National Metropolitan of Washington by the 
American of Newark has no importance to this city, as the Washing- 
ton office has no New York business. Its acquisition opens the door, 
however, to a very desirable class of dwelling risks in Washington, 
which the agency companies always envy, but rarely succeed in acquir- 
ing on easy terms. 


The enormous sales of holiday goods this season has already had the 
effect of a wholesale cancellation of policies upon various department 
stores and their allied interests. One of the Sixth avenue firms 
canceled $250,000 on Monday, and the broker stated that he would, in 
addition, drop $100,000 of the January expirations. The brokers who 
handle these risks are not at all happy. 


A broker who thinks he knows a heap of what is going on laments 
the general suspicion that the companies are dealing unfairly with the 
wildcat brokers, by which term he describes those who do not hold a 
certificate from the brokerage committee. He has been advised to make 
his complaints in writing, and has been assured that his name will 
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never appear in any subsequent proceedings; but if his charges are 
sustained in any degree, the guilty party will be deprived of his cer- 
tificate. This mild-mannered suggestion was resented, as if it were an 
invitation to jump out of the frying pan into the fire. 


The manager of the Exchange states that several more of his best 
subordinates have resigned, and he hardly knows where to find their 
successors. No doubt at one time there was much uncertainty as to the 
continuance of present arrangements in the Exchange, but that passed 
when the committee on economies was discharged from further ser- 
vice. Possibly the event which caused more anxiety and uncertainty in 
the Exchange ranks than any other was the avowal, on the part of the 
manager, that he intended to resign. That threat thus far has not been 
executed. 


An unusual number of rate changes have appeared on the cards in 
the cabinets lately, and in consequence brokers are hunting schedules 
and comparing notes in an anxious sort of way. In spite of a string 
of improvements, the upward trend of schedule rates is remarkable. In 
comparison with the record of other cities, it appears that New York 
is favoring underwriters far more than our neighbors, particularly in 
the West. 

The president of the Brooklyn New England Society, whose annual 
banquet is held to-morrow evening, is E. R. Kennedy of Weed & 
Kennedy. 

The Brooklyn agency of the Aachen and Munich Fire has been 
transferred to J. Lehrenkrauss’ Sons. 


BOSTON AND VICINITY. 


R. A. Boit, W. E. Davenport and A. S. Lovett have been elected on 
the tariff committee of the Boston Board of Fire Underwriters. 


The Underwriters Bureau of United Inspection has voted to extend 
its supervision so as to include non-sprinkled risks, and a special com- 
mittee has been appointed to formulate plans and details. 


The New England Insurance Exchange has voted to increase the 
factory improvement committee to twenty-five members, and that the 
sub-division of the committee by States be abolished. 


George W. Watt has resigned from the various positions of assistant 
manager of the fire branch of the Boston Insurance Company and of 
the Old Colony, and member of the fire insurance firm of Winchester 
& Watt, to accept the office of vice-president of the Girard Fire and 
Marine. 

C. H. Rice, who has held the position of general agent for Northern 
New England and Eastern Massachusetts of the Niagara, has been 
made general agent of the company for the entire New England 
territory. 

Steps are being taken to strictly enforce the law forbidding the use of 
the “explosion rider” in this State, which formed the subject of an 
opinion by Attorney-General Malone, which was published in THE 
Spectator of November 15. It is still being used, in certain cases, 
where large controllers of real estate have threatened to take their 
business from their brokers if the riders are not used. The real estate 
men appear to think that the non-use of the riders is simply a ruling of 
the insurance companies, and think that they can brow-beat the brokers 
into using them. The brokers are between two fires; but their course 
is plain. 

E. B. Cowles of Field & Cowles is to present to his native town, 
East Haven, Conn., a handsome memorial gate for the town cemetery. 





NOTES FROM PHILADELPHIA. 
Harold A. Lyle has been appointed an agent of the Queen City 
Fire of South Dakota. 


The Corporation Finance Company is backing the organization of 
the Peoples Fire Insurance Company of Philadelphia under an entirely 
new plan. Each share of stock is to be sold at $50, and the holdings 
of any one person is limited to fifty shares. Payment for shares can be 
made on the basis of $1.00 each at the time of subscription, and $1.00 
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per week thereafter until the whole $50 per share has been paid. One- 
half the $50 paid for each share will be placed to surplus account. The 
amount of the capital stock of the company will not be known until 
December 31, 1907, when the organization will be completed with an 
amount equal to the subscriptions in hand at that time. 


The officers of the recently organized Lincoln Mutual Fire of this 
city are: President, James B. Coryell; vice-president, George Dudley 
Whitney; secretary, Henry Farnum. 


Seeler & Herkness have been appointed second agents of the Alle- 
mannia of Pittsburg. 

The payments on account of the increase in stock of the United 
Firemens of this city have been completed, and the $200,000 thus 
raised has been divided equally between capital and surplus, placing 
the company in a strong position. Sixteen shares of stock of the 
company sold at auction last week at 17% per share. 


George W. Watt has resigned as special agent of the Boston In- 
surance Company for New England, to accept the position of vice- 
president of the Girard Fire and Marine of Philadelphia, as successor 
to Henry M. Gratz, who was recently elected president to fill the 
vacancy caused by the death of Alfred S. Gillett. 


D. J. Walsh’s Sons have been appointed local representatives of the 
City of New York, succeeding Robert M. Coyle. 


There is much discontent among many local agents and companies 
over the recent loss of the large line on the Midvale Steel Works. It 
is said that Curtin & Brockie, the local representatives of the Johnson 
& Higgins Corporations, placed the line, and leading offices which had 
a line on the risk, through the previous brokers, almost without ex- 
ception state that they were not offered the risk by Curtin & Brockie, 
and are inquiring what has become of it. 


Stone, Mathews & Co. of Philadelphia have incorporated, with an 
authorized capital of $50,000. 


The new German Union Fire of Baltimore, which expects to begin 
business on January 2, 1907, has elected the following officers: Presi- 
dent, Herman Knollenberg; vice-president, William Spilman; secre- 
tary and treasurer, Francis Schleunes, Jr. The company is erecting a 
new home office building at 417 East Baltimore street. 





THE MIDDLE STATES. 


DEATH OF ALEXANDER STODDART. 


Veteran,,.Underwriter Passes Away. 

Alexander Stoddart, founder of the New York Underwriters Agency, 
died last week at his country residence at Alpine-on-the-Hudson, after 
a protracted illness. Alexander Stoddart was born in Leith, Scotland, 
and when six years of age came to this country with his parents, spend- 
ing his boyhood days at Georgetown, Ky. After leaving college he en- 
tered the Western department office of the AStna of Hartford at Cincin- 
nati, the late J. B. Bennett then being general agent. Mr. Stoddart’s 
ability quickly gained recognition and he was given a special agency for 
the Attna. In 1864 he came to New York and established the New York 
Underwriters Agency; first as sole general agent and since 1895 in part- 
nership with his cousin, as senior member of the firm of A. & J. H. 
Stoddart. 

Mr. Stoddart was engaged in fire insurance for forty-two years and 
introduced many innovations into the business. He was the originator 
and first user of the daily report. He was greatly respected for his 
ability, high business ideals and honorable methods. His acquaintance 
throughout the country was extensive and his loss is deeply mourned by 
his many friends, both in and out of insurance circles. His wife sur- 
vives him. 

The funeral services were held at the Rutgers Presbyterian Church, 
Broadway and Seventy-third street, New York city, Dr. Robert Mac- 
Kenzie officiating. The church was filled with friends and business as- 
sociates of the deceased, a large number of prominent underwriters 
being present. Loving tributes to the deceased memory in the shape of 
beautiful floral decorations were there in great profusion. The hon- 
orary pallbearers were: R. M. Bissell, Col. Samuel B. Paul, Dr. B. G. 
Clark, Dick Ramsey, E. A. Swain and F. W. Yates. The interment, which 
was private, was at Greenwood Cemetery, where the veteran under- 
writer’s remains repose in the family plot. 
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Star Fire Reinsures Its Eastern Department. 


The Star Fire of Louisville has reinsured its Eastern department 
business in the Globe and Rutgers of New York. The territory embraces 
the States of New York, New Jersey, Pennsylvania, Delaware, Mary- 
land, District of Columbia, Maine, Massachusetts, Rhode Island, Ver- 
mont, New Hampshire and Connecticut. 





—P. J. Hynes, a prominent insurance agent at Troy, N. Y.,*is dead. 


—The Birmingham Fire of Pittsburg has decided ‘o enter New York State. 
Blagden, Kelly & Fuller have been appointed metropolitan district agents. 


—From January 1, James Westervelt, New Jersey State agent of the Niagara 
Fire, will have the Hudson River, New York, towns added to his territory. 

—The Hamilton Fire of New York has discontinued its agency with the James 
Ryan’s Sons Company at Buffalo, and has appointed Albert A. Bettenger its 
local agent. 


—H. M. Gibbs of Philadelphia, superintendent of agents for the Western of 
Toronto, will become special agent of the Hartford Fire on January 15 for 
Eastern Pennsylvania, Maryland, Southern New Jersey and District of Columbia. 

—Carl A. Stroebel, inspector and stamp clerk for the Underwriters Association 
of New York State, has been appointed New York and New Jersey special agent 
of the Security of New Haven, with headquarters at Albany. The appointment 
dates from January 1. 


—Henry Darrach of the Philadelphia bar, on October 17, 1906, delivered a 
lecture on “Insurance” at the University of Pennsylvania. Mr. Darrach’s lecture 
contained a great deal cf interesting data covering the history and practice of 
insurance from 2285 B. C. to date. 

—At a recent meeting of the executive committee of the National Board of 
Fire Underwriters rules and regulations were approved governing the storage and 
handling of cotton and other vegetable fibre in warehouses, wharves, buildings, 
etc. These rules are to be submitted to local boards and ‘associations of fire 
underwriters throughout the country, with a request that they be used as a 
basis for establishing such regulations as will tend to prevent fires. 

—A suit in equity has been filed in the Court of Common Pleas, No. 5, at 
Philadelphia, by Joseph Shields to enjoin the receipt of further subscriptions to 
the new stock issue of the Franklin Fire of Philadelphia, on the alleged ground 
that the action authorizing the issuance of 12,000 additional shares was taken 
without any previous notice to the stockholders and without affording them an 
opportunity to pass on the increase. 





THE NEW ENGLAND FIELD. 


—The Ben Franklin of Allegheny has entered Connecticut. 

—Frank Bancroft, New England special agent of the Union of London, has 
resigned to go with the Continental of New York. 

—The Vermont State Grange Patrons of Industry has favorably considered the 
project of a grange mutual, and appointed a committee to report at the next 
annual meeting. 

—A House bill amending the act of 1902 relating to the examination of domestic 
insurance companies by the Insurance Commissioners so as to impose the 
expense thereof on the State, has been introduced in the Vermont Legislature. 

—The local fire insurance agents of Vermont have formed the Vermont Asso- 
ciation of Local Fire Insurance Agents, with the following-named officers: F. 
E. Alfred, Newport, president; R. D. Preble, Shoreham, and J. G. Brown, 
Montpelier, vice-presidents; F. L. Brigham, Bradford, secretary and treasurer. 

—The Girard Fire and Marine, which has been in the office of Wakefield, 
Morley & Co. and their predecessors for many years, has changed its Hartford 
representation to the George B. Fisher Company, the resident agents of the 
Scottish Union and National. Wakefield, Morley & Co. have been appointed 
general agents for Connecticut for the Niagara Fire. 





THE WEST, 


Ohio Notations, 
[FROM OUR OWN CORRESPONDENT. ] 

Enoch Thomas, father of Fred P. Thomas, of Fred P. Thomas & Co., of 
this city, died last week. Mr. Thomas was born in Gloucestershire, 
England, August 12, 1837, and came to this country when he was nine- 
teen years of age. At first he located at Buffalo, but in 1862 went to 
Cleveland. Mr. Thomas had for many years been engaged in the in- 
surance business and was interested with his son in the large agency 
conducted in the Park building. 

Owing to a dispute among the city officials at Akron, the south end of 
the city may be without police and fire signal service. A conduit has 
been prepared for the Bell telephone wires and poles will soon be re- 
moved from the streets. The signal wires are strung on these poles and 
it has been the intention to put them in the conduit. This will have to 
be done soon, if at all. 

The American Railway Insurance Company of Cleveland will probably 
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be ready to begin business soon after the first of the year. Sufficient 
stock has already been taken to make it a strong organization in its 
field. Electric railway and lighting properties will be written. A 
meeting for organization will be held soon. At a recent meeting -held 
in New York twenty-five railway and light companies were represented 
and it was the opinion of all that their properties could be gotten into 
such shape that they could successfully carry their insurance in their 
own organizations. O. M. C. 
Cleveland, December 15. 





—The Adirondack Fire of New York has entered Miunesota. 


—Insurance Commissioner O’Brien of Minnesota has been reappointed for an- 
other two years’ term by Governor Johnson. 


—We deeply regret to learn of the death of the wife oi Holger de Roode of 
Chicago, and extend our sincere sympathy to the bereaved family. 

—F. C. Buswell, Chicago manager of the Home of New York, has been 
elected treasurer of the Chicago Board of Underwriters, succeeding the late 
Harry W. Magill. 


—David E. Jones, special agent of the Firemans Fund, under Frank E. Man- 
nen for Minnesota and the Dakotas, will be transferred to Ohio next | month, 
with headquarters at Columbus. 

—The Fire Insurance Club of Chicago has elected the following-named officers: 
Louis A. Tanner, president; George E. Haas, vice-president; C. S. Thompson, 
treasurer; A. J. Minster, secretary; Edward Surentin, librarian. 

—From March 1, 1907, the general agency of J. D. Sheahan at Chicago for the 
Shawnee Fire of Topeka will be discontinued, the agents reporting direct to the 
home office of the company from that date. Mr. Sheahan’s territory embraces 
Illinois, Ohio, Michigan, Minnesota and Wisconsin. 

—According to the new tariffs just issued by the Waterworth Advisory Rating 
Bureau, fire insurance rates in St. Louis have been raised from 10 to 40 per 
cent on manufacturing plants, mercantile houses and similar industrials. The 
new rates are effective at once and abrogate the 10 per cent reduction on practi- 
cally all business it effected. 

—W. D. Sutton of Chicago, farm adjuster of the American of Newark and the 
Security of New Haven, who was injured in a recent wreck on the Lake Erie 
and Western at Bloomington, died last week in the hospital. The funeral was 
held at his late home in Peoria, and was attended by Manager Sheldon and the 
Illinois field force. 

—Harry W. Magill, Chicago district agent of the Phenix of Hartford, died 
suddenly last week at Pasadena, Cal. Mr. Magill was forty-four years of age 
and unmarried. He was a prominent figure in insurance circles, and his un- 
timely death is mourned by a large circle of friends. Funeral services were 
held at Pasadena and the interment took place at Cincinnati. 

—The Constitutional Convention now in session at Guthrie, Okla., will in all 
probability take some action with regard to insurance matters to recommend the 
same to the first legislature of the new State. A proposition requiring all insur- 
ance companies incorporated under the laws of the State to invest seventy-five 
per cent of their surplus funds in property or securities within the State was 
introduced by W. A. Ledbetter of Ardmore. 





THE SOUTH. 


—A. B. Andrews, Southern special agent of the Sun Insurance Office, has been 
appointed manager of the South-Eastern Tariff Association. 

—Sidney Reinhardt, of I. Reinhardt & Son of Dallas, Tex., who successfully 
represent as general and resident agents a large number of companies, was in 
town last week, 

—J. Gadsden King, a pioneer Southern insurance man of Atlanta, Ga., died 
recently. One of his sons is Alexander King of the Atlanta firm of King, 
Spaulding & Little. 

—The National Lumber of Buffalo, which recently entered Georgia, and will 
shortly make application for admission to several other Southern States, has 
appointed F. Wade Vaughn of Atlanta its general agent for the South. 





MISCELLANEOUS FIRE NEWS. 


The San Francisco Chamber of Commerce Report. 


The report of the special committee of the board of trustees of the Chamber of 
Commerce of San Francisco, on insurance settlements incident to the San Fran- 
cisco fire, was approved at a meeting of the board of trustees on November 18, 
1906, and has since been printed. After discussing historically the great disaster, 
the report deals with the settlements made by the companies in part as follows: 


The account given herewith is based on the tabulation of some 10,000 settle- 
ments. Information concerning these has been furnished by the insured, partly 
upon blank forms distributed by the Chamber of Commerce and partly on 
coupons printed in the newspapers. Reports on a large number of settlements 
have been received from the savings banks. This information was supplemented 
in some cases by personal statements from the companies themselves, a circular 
letter having been sent to all the companies inviting them to make statements if 
they so desired. ; 

It was natural to suppose that claimants who would respond to solicitation 
of this kind would be mainly those who had complaints to make, and that the 
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information would thus not fairly represent the facts. This did not appear to 
be the case. A large number of responses were from persons who not merely 
had no complaints to make, but took occasidn to express their appreciation of 
the courtesy and fair dealing they had experienced; a woman, for instance, 
having to take her baby with her to an insurance office, was told that the 
business would be concluded at her home; others told of the pains that the 
companies had taken to help them prove their claims. 

Nor were all the good things said of the companies that were paying their 
obligations in full. Some companies, while paying most of their large claims at 
a discount, paid some of their small claims in fuil to poor people who were 
suffering for the money. Another company, that has not made settlements in 
full, paid a widow with several children a policy that had clearly been forfeited. 

In the following account ef settlements no attempt has been made in general 
to go back of the actual bare facts. Behind the figures there are a thousand cir- 
cumstances which have a bearing upon the case, but even if they were all known 
it would not be best to publish them. The companies have made their settle- 
ments, and there the case must rest. 

To tell of the brave facing of the situation by some companies, the payment 
uncomplainingly of large assessments by the stockholders, the suffering cause 
among the poorer holders of stock, the weakness of spirit in the case of other 
companies, of those who could best afford to pay, would be nearly as difficult as 
to tell the story of the individual settlements among the insured. 

Neither has any attempt been made to go back of adjustments. As a matter 
of fact, some companies which paid their adjusted claims in full undoubtedly 
made very close and tricky adjustments. Furthermore, some companies which 
are credited with having paid their claims in full, less a cash discownt, were 
unquestionably not above asking occasionally larger arbitrary discounts, but it 
has seemed impossible to express this fact with the requisite briefness without 
seeming to do an injustice to their otherwise excellent records. 

Payments at first, in general, were on far less favorable terms than later. This 
was not altogether unreasonable since it was impossible to give the early claims 
as careful consideration as the later ones. The reason, however, is unfor- 
tunately much more easily explained by the fact that the first payments were 
largely to poor people who were in no position to insist upon anything better, 
while the same companies later, particularly on committee losses, found them- 
selves unable to refuse more liberal payments. 

A few of the companies paid their claims with no discount for cash; most of 
the companies, however, took a cash discount of 1 or usually 2 per cent, and 
some times more, if called upon to pay before the end of sixty days. Two per 
cent was generally recognized to be, under the circumstances, entirely reason- 
able, and companies paying at this rate were held in practically as high esteem 
as those that paid in full at once. As a matter of fact, to pay a claim two 
months before it was due was worth all of 2 per cent; first, because of the 
difficulty of realizing quickly on securities, but secondly, quite as much because 
it often happened that during the sixty days additional evidence was obtained 
upon the claim. 

In the following list percentages usually refer to claims adjusted; in case of 
large discounts, however, the percentages refer to the faces of the policies. 

Payments were not due till sixty days after adjustment; payments “in full” or 
“in full with a cash discount,” mean immediate payments, it being understood 
that in these cases the claim would have been paid in full on maturity. 

In some cases figures have been given that have been submitted by the com- 
panies. These, however, because of the fact that they have not been made up 
by the companies in any uniform way do not seem very valuable for comparison. 

No attempt has been made to inehaie in this list other companies than those 
represented in the adjusting bureau, and, as a matter of fact, several of the 
underwriting agencies, for lack of information, are not reported upon. Nor are 
reinsurance settlements explicitly considered. Many of the companies which did 
not pay their direct claims in full paid their reinsurance claims in full, and very 
parent Be the average of all their settlements is thus larger than the average of 
their direct settlements. The list follows: 

Aachen and Munich, settled most of its claims at 75 per cent, but paid 80 to 90 
per cent on many claims, particularly committee losses. 

“Etna, settled its clainrs at 100 per cent. 

Agricultural, began by discounting at 75 per cent, but later paid mostly in full, 
less 2 per cent for cash. 

Alliance of Philadelphia, paid its claims in full, less 2 per cent for cash. 

Alliance of London, same policy and settlements as Commercial Union. 

American of Boston, settled its claims at 40 per cent. 

— My Newark, began by discounting, but later paid in full, less 2 per cent 
or cash. 

American Central, paid mostly in full with from 2 to 5 per cent discount for cash. 

American of Philadelphia, settled its claims at 50 per cent. 

Assurance Company of America, settled its claims in general at 75 per cent. 

Atlanta Birmingham. The representatives of this company left the State in 
May. Nothing has been paid up to the present time, although offers of 25 
per cent cash and 15 per cent in notes have been recently received, 

Atlas, settled its claims in full, and less 1 and 2 per cent for cash. 

Austin Fire, settled its claims at from 65 to 85 per cent, a at about 75. 

Austrian Pheenix, denied liability and withdrew from the State, having paid no 
claims. 

British America of Toronto, paid some claims at 85 and 90 per cent, but largely 
at one-third cash, one-third in six months, one third in twelve months. 

British-American of New York, same settlements as the British America. 

Buffalo German, settled its claims in general at from 75 to 90 per cent. 

Caledonian of Edinburgh, settled claims at from 75 per cent up to 98 per cent, 
but largely at about 90 per cent. ; 

Caledonian-American, same settlements as Caledonian of Edinburgh. 

California, settled its claims at 100 per cent. 

Calumet, certain stockholders subscribed special fund of $500,000 upon the agree- 
ment of a majority of the claimants to accept this settlement, releasing 
thereby the plant and already existing assets of the company from further 
claims. The surplus to policyholders at the time was $375,000. 

Camden, involved in San Francisco conflagration only as a reinsurer. 

Citizens, settled its claims in full, less 2 per cent for cash. 

Colonial Underwriters, same settlements as National of Hartford. : 

Commercial Union of London, policy contains earthquake clause. Settled its 
claims at 50 and 75 per cent, according to location. Paid claims of $500 or 
less in full and at least $500 on claims of $500 or more. 

Commercial Union of New York, same policy and same settlements as Commer- 
cial Union of London. 

Concordia, settled its claims at 75 to 90 per cent. 

Connecticut, settled its claims in full, and less 1 and 2 per cent for cash. 

Continental, settled its claims at 100 per cent. 

Delaware, settled its claims at from 60 to 80 per cent, largely at 75 per cent. 

Dutchess, settled its claims at 30 per cent. 

Eagle, settled its claims mostly at 75 per cent. 

English-American Underwriters, same settlements as the London and Lanca- 
shire. 

Equitable, involved in the San Francisco conflagration only as a reinsurer. 

Federal, settled its claims at from 85 per cent up, but largely above 90 per cent. 

Fire Association of Philadelphia, settled its claims at from 75 to 95 per cent; its 
early claims largely at 75 per cent; its later claims largely at 90 per cent. 

Firemans Fund, has paid 20 per cent on claims; has offered to pay 30 per cent 
more in cash and remaining 50 per cent in stock of company. Claimants 
have generally accepted this offer. 

Franklin, settled claims at from 75 per cent up, largely at about 90 per cent. 
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*German of Freeport, settled its claims mostly at 60 per cent. 

German of Peoria, settled its claims at 50 per cent. 

German Alliance, policy contained earthquake clause, which was not taken ad- 

_ vantage of. Settled its claims in full, less 2 per cent for cash. 

German American, policy contained earthquake clause, which was not taken 
advantage of. Settled its claims mostly in full, less 2 per cent for cash. 

*German National, settled its claims at 60 per cent. 

Germania, settled its claims at from 75 to 95 per cent, largely at about 85 per cent. 

Girard, settled its claims at from 75 to 90 per cent, mostly at 75 and 80 per cent. 

Glens Falls, settled its claims at from 90 per cent up, but mostly in full, less 2 
per cent for cash. 

Globe and Rutgers, settled its claims mostly at 75 per cent; a few at 90 per cent. 

Hamburg-Bremen, settled its claims at 75 per cent. 

Hanover, settted its claims at 75 per cent up, largely at about 90 per cent. 

Hartford, settled its claims in full, less 2 per cent for cash. 

Home, settled its claims in full, and less 1 and 2 per cent for cash. 

Home Fire and Marine, same settlements as Firemans Fund. 

Indemnity, same policy and settlements as Norwich Union. 

Insurance Company of North America, settled its claims in full, and less 2 per 
cent for cash. 

Kings County, involved in San Francisco conflagration only as a reinsurer. 

Law Union and Crown, settled its claims in full, less 2 per cent for cash. 

Liverpool and London and Globe, settled its claims at 100 per cent. 

London and Lancashire, began by paying its small claims in full, less 2 per cent 
for cash; in June dropped to payments of largely about 90 per cent, coming 
back finally to 98 me 100 per cent. The company states that its payments 
have averaged about 93 per cent of the amount of its claims. 

London Assurance Corporation, settled its claims in full, less 2 per cent for cash. 

Manchester, settled its claims in full less 2 per cent for cash; all policies had 
been reinsured in the Atlas. 

ana 5-0 “eae and Marine, settled its claims mostly in full, less 2 to 5 per cent 
or cash. 

Michigan Fire and Marine, settled its claims in full, less 2 per cent for cash. 

Milwaukee Mechanics, settled its claims at 70 per cent, having taken advantage 
of the Wisconsin Safety Fund Law. 

Nassau, settled its claims at from 70 to 90 per cent, mostly at 75 per cent. 

National of Hartford, began by discounting at 75 per cent, later settled nearly all 
its claims at upward of 90 per cent. The company states that its payments 
have averaged 94 per cent of the face of the policy. 

National Union, settled its claims at 75 per cent up, largely at about 90 per cent. 

New Brunswick, settled its claims largely at about 75 per cent. 

New Hampshire, policy contained earthquake clause, which was not taken ad- 
vantage of. Settled its claims in full, and less 1 per cent for cash. 

New York, settled its claims at 40 per cent. 

New York Underwriters, same settlements as the Hartford. 

New Zealand, settled its claims in full, less 2 per cent for cash. About one-fifth 
of the entire number of outstanding policies contained an earthquake clause; 
company settled such claims at from 75 to 90 per cent. 

Niagara, settled its claims in full, less 2 per cent for cash. 

North British and Mercantile, settled its claims in full, less 2 per cent for cash. 

North German of New York, has paid nothing; company in the hands of a re- 
ceiver. 

North German of Hamburg, company has denied liability and retired from the 
State, having paid no claims. 

North River, settled its claims mostly at 75 per cent; in a few cases at 9) per 
cent. 

Northern of London, settled its claims in full, less 1 per cent for cash. 

Northwestern Fire and Marine, settled its claims in general at from 75 to 85 per 
cent. 

Northwestern National, settled its claims largely in full, less 2 per cent for cash. 

Norwich Union, policy contains earthquake clause. Settled its claims at 50 and 
75 per cent, according to location. Claims of $500 or less paid in full, and at 
least $500 on claims of $590 or over. 

Orient, same settlements as London and Lancashire. 

Pacific Underwriters, same settlements as Firemans Fund. 

Palatine, same policy and settlements as Commercial Union. 

Pelican, settled its claims in full, less 2 to 5 per cent for cash. 

Pennsylvania, settled its claims in full, less from 2 to 5 per cent for cash. 

Phenix of Brooklyn, began by discounting claims at 75 per cent; later settled 
claims in general at from 8 per cent up to 100 per cent; data furnished by the 
company indicate that about 75 per cent of the company’s liability will have 
been settled at an average of 98 per cent of the amount of the claims. 

Philadelphia Underwriters, settled its claims at from 90 per cent up. 

Phenix of Hartford, policy contained an earthquake clause, which led to settle- 
ment of early claims at 75 per cent. The bulk of its claims were, however, 
settled without reference to the earthquake clause, mostly in full, less 2 per 
cent for cash. 

Pheenix of London, settled its claims in full, and less 2 per cent for cash. 

Protector Underwriters, same policy and settlements as Phcenix of Hartford. 

Providence-Washington, settled its claims in general at from 90 per cent up, but 
largely in full less 2 to 5 per cent for cash. 

Prussian National, settled its claims at 75 per cent. 

Queen, settled its claims at 100 per cent. 

Queen City, began by settling claims at 75 per cent; later settled claims in full, 
giving notes in some cases; the company states that payments on earlier 
claims have been brought up to the same standard. 

Rhine and Moselle, policy contains earthquake clause. Denied liability and 
withdrew from the State. Claims of $500 or less have been paid at 50 per cent. 

Rochester-German, settled its claims largely at from 90 per cent up. 

Royal, settled its claims at 100 per cent. 

Royal Exchange, settled its claims at from 75 per cent up, but largely at 85 to 
9% per cent. = 

Scotch Underwriters, same settlements as Caledonian. 

Scottish Union and National, settled its claims in full, less 2 per cent for cash. 

Security of New Haven, settled its claims largely in full, less from 2 to 5 per 
cent for cash. 

Security of Baltimore, in the hands of a receiver. 

Springfield, settled its claims in full, and less 1 per cent for cash. 

Spring Garden, settled its claims in general at 70 per cent. 

State = Liverpool, settled its claims mostly in full less from 2 to 5 per cent for 
cash. 

St. Paul Fire and Marine, settled its claims mostly in full, less from 2 to 5 per 
cent for cash. 

Sun, settled its claims in full, less 2 per cent for cash. 

Svea, settled its claims at from 75 per cent up. 

Teutonia, settled its claims in full, less 2 to 5 per cent for cash. 

Traders, in the hands of a receiver. 

Transatlantic, denied liability and withdrew from the State; no claims paid. 

Union of Philadelphia, involved in the San Francisco conflagration only as a 
reinsurer. : 

Union Assurance, settled its claims in full, less 2 per cent for cash. 

United Firemens, settled its claims at from 75 per cent up, but in general at 
about 90 per cent. 

Victoria, settled its claims in full, less 2 per cent. 


* Later: In the hands of a receiver. 
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Westchester, settled some claims at 75 and 80 per cent, but later paid largely in 
F full, less from 2 to 5 per cent for cash. 

Western of Toronto, same settlements as British America. 

Williamsburgh City, most of its policies contain earthquake clause. Settled 
claims on these at 50 to 75 per cent, according to Iccation. On such poli- 
cies paid claims of $500 or less in full and at least $500 on claims of $500 or 
more. Settled claims on policies that did not contain earthquake clause 
largely at 95 per cent. 





—The Seaboard Fire and Marine of Galveston and the Seattle Fire and Marine 
of Seattle have entered California. 


—Edward Brown & Son of San Francisco are understood to have resigned the 
Pacific Coast management of the Spring Garden as of January. 


—It is stated that J. J. Kenny is retiring from the active management of the 
British America and the Western of Toronto, and will be succeeded by W. B. 
Miekle of London, manager of the British and foreign branch of the companies. 

—Elsewhere in this number of THE Spectator will be found an advertisement 
in which 200 shares (or any part thereof) of stock of the New Brunswick Fire 
Insurance Company of New Jersey, are offered for sale at ninety per cent, or 
$22.50 per share. 

—The National Board of Fire Underwriters has issued its code of rules and 
regulations governing slow-burning construction, oil rooms, watchmen, thermo- 
stats, general hazards, general protection, stairway and eievator enclosures. 


LIFE INSURANCE TOPICS 














IN AND ABOUT NEW YORK. 


Experts and beginners in life insurance field work will be interested 
in the announcement made on another page of the possibilities attend- 
ing their efforts when working under the system effective in the office 
of John I. D. Bristol. 

Peter Stuyvesant Pillot, inspector of risks of the Mutual Life, has 
resigned. Mr. Pillot is a cousin of Louis A. Thebaud, son-in-law of 
Richard A. McCurdy. 

During the past week the announcement has been made that Madame 
Schumann-Heink, the operatic singer, has taken $100,000 insurance in 
the Equitable Life, in which company she already holds $35,000. The 
new insurance is on the fifteen-year endowment gold bond plan. 





BOSTON AND VICINITY. 


There has been a rumor abroad to the effect that the Columbian 
National Life was to discontinue its industrial department, but this 
is emphatically denied by the company. The company is simply con- 
solidating its various industrial offices in order to reduce expenses. 

Frederick E. Keep, formerly of the well-known Boston life insurance 
firm of Hopkins, Keep & Hopkins, Eastern Massachusetts general 
agents of the Mutual Life, lately Boston manager of the company, is 
to retire from the life insurance business December 31. Mr. Keep has 
been long active in Boston and Massachusetts life insurance circles, 
and is very highly regarded. His retirement will be regretted, because 
it takes a prominent figure from the street. 

Boston people appear to be much interested in a plan to sell life 
insurance over the counter, and have contributed $106,000 towards 
financing a mutual society to provide insurance “at cost,” which is to be 
written without the aid of soliciting agents. Within a few weeks over 
$100,000 has been subscribed to launch the Mutual Society for Direct 
Life Insurance of Massachusetts, which will apply for a charter when 
the next legislature meets. The work of organization has been carried 
on very quietly, and many men well known socially, professionally and 
financially are among the subscribers. On the list appear the names 
of Henry L. Higginson, Charles Francis Adams, second; E. D. Cod- 
man, Col. Thomas L. Livermore, John P. Reynolds, Jr., Laurence 
Minot, Louis A. Frothingham, George U. Crocker, Charles G. Weld, 
William S. Spaulding, Thomas Nelson Perkins, Dr. Franklin G. Balch, 
Nathaniel H. Stone, Alfred Bowditch, Charles P. Bowditch, Gardiner 
M. Lane, Ellis Dresel, Allston Burr, W. Amory Gardiner, C. M. Cabot, 
J. F. Moors, Alexander Cochrane, John Balch, Charles W. Hubbard, 
Moses Williams, F. S. Eaton and Stephen Codman. This plan of 
insurance resembles in many respects the plan of Louis D. Brandeis 
and the Massachusetts Insurance Savings League, but differs in the 


THE SPECTATOR 


[Thursday 


essential that it proposes a mutual insurance corporation instead of 
having the banks handle the business. The Mutual Society may be 
said to take up Brandeis’ idea at the point where he stops, and to issue 
indemnity in much larger amounts. To furnish insurance at a lower 
rate it is proposed to secure the co-operation of the larger employers 
in the State, the labor organizations and religious and social orders, so 
that convenient places may be had for execution of applications and 
payment of premiums. Labor unions have been asked to provide for 
handling the business at their union meetings, and the idea is said to 
have met with a very favorable reception. Large manufacturing 
establishments are expected to assist the plan by allowing one of their 
men to look after the insurance among the employees. 





NOTES FROM PHILADELPHIA. 


There are suggestions again that a compact is likely to be formed 
among the plate-glass insurance companies doing business in this city, 
but it is not generally thought there will be much accomplished in this 
matter by the local agents, as they have repeatedly failed to come to 
any agreement. It is said that certain home office representatives of 
companies have recently been talking very seriously on the subject, 
and it is believed that relief will eventually come to the local situation 
through the action of the companies themselves. The slashing of rates 
here has gone to such extremes that practically all the plate-glass 
underwriters have come to the conclusion that whatever other changes 
may be found desirable in the formation of another compact, rates 
cannot be restored to the basis as provided for in the old manual, 
although it is hoped by some that certain sections of the city can be 
loaded to cover excessive losses there. 

The management and representatives of the Reliance Life of Pitts- 
burg are justly elated over the showing of the company for the first 
eleven months of 1906. The increase in new business over the same 
period of last year is $2,425,750. 

Many life insurance agents here are worried over the prospect of 
reduced earnings for 1907, on the basis of the contracts being offered 
by companies dating from January I next. 

It is likely that Philadelphia will soon have a company engaged in 
insuring mortgages on real estate, with all accumulated interest. 
There is said to be much need of such an institution. 





THE NEW ENGLAND FIELD. 


Hartford Letter. 
[From OuR OWN CORRESPONDENT. ] 


“Steam Boiler Insurance’’ was the interesting topic of discussion at 
the regular meeting of the Atna Life Club this evening, Allan D. Ris- 
teen, editor of the Hartford Steam Boiler Inspection and Insurance Com- 
pany’s publication, The Locomotive, addressing the club members at 
length. The officials and clerical force of the Hartford Steam Boiler, 
which has its home office in the AStna Life building, were present by 
invitation, and the question of steam boiler insurance, losses and ad- 
justments, which is comparatively new to the life insurance employees, 
was listened to with great attention and elicited numerous intelligent 
questions of the lecturer of the evening. 

Another insurance club, similar to the AStna Life Club, has been 
formed by employees of the Phcenix Mutual Life and will be known as 
the Phenix Mutual Life Insurance Company Club. Officers have been 
elected as follows: President, Howard H. Keep; vice-president, Charles 
E. Johnston; secretary, Harry E. Johnson; treasurer, George A. Rey- 
nolds; executive committee, Samuel H. Berry, Albert C. Bill and Sig- 
mund Dormitzer. A constitution and set of by-laws will be drafted by 
a committee appointed for that purpose and adopted at a second meet- 
ing to be held soon. Regular meetings will be held, like the AStna Life 
Club, and experts will be invited to speak on various subjects. Charles 
E. Johnston, who was chosen vice-president, was the first instructor at 
the Yale insurance course of lectures. 

Hartford, Conn., December 18. 





UNDERWRITER. 





—The editor and proprietor of The Insurance World, J. C. Bergstresser, has 
the heartfelt sympathy of the insurance and journalistic fraternities in the loss 
he has sustained by the death of his wife on the 5th inst. 
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THE WEST. 





The Pacific Mutual Life Insurance Company. 


John F. Roche, second vice-president of the Pacific Mutual Life of 
Los Angeles, while in New York last week stated that the company 
would definitely withdraw from New York, so far as its life business 
was concerned. This action is made necessary by the limitations of the 
Armstrong laws, as a full compliance therewith would render it diffi- 
cult for the company to profitably and successfully compete with the 
one hundred companies located in different sections of the country and 
not amenable to the New York statutes. The company has more than 
one hundred millions of life insurance in force and is waging an active 
campaign for new business. 

It is the intention of the company to continue its accident and health 
business in New York, provided the Insurance Department will license 
the Pacific Mutual Life to write that class of business alone. Should 
such a license not be forthcoming the Pacific Mutual Indemnity Com- 
pany will be entered and will take over the existing accident and health 
business in New York. This latter company has been organized with a 
capital of $100,000 and $25,000 surplus for just such a contingency, but 
will be operated as a separate company only in those States where the 
life and accident branches cannot be combined under one charter. 





Anti=-Rebaters Cannot Agree. 


The life insurance men of Chicago who have been trying to organize 
against rebating practices have not been very successful. Various 
plans have been discussed and rejected so that now the harsh statement 
is made that “almost any plan which will not be too effective or will 
be so stringent that it cannot be enforced seems to meet with some 
favor.”’ 





—The Illinois Life is preparing an entirely new set of non-participating con- 
tracts. 

—On January 8, at the fortieth annual meeting of the Equitable Life of Iowa, 
President F. M. Hubbell will retire. 

—The Knights of Honor of St. Louis is to be examined by the Minnesota and 
Missouri Insurance Departments. The order has been tardy in its claim pay- 
ments of late. 

—E. R. Thomas of Bloomington, IIl., has resigned as agency director of the 
New York Life, and will locate at Oklahoma City. Mr. Thomas has not an- 
nounced his plans for the future. 

—The Western Union ‘Life of Spokane, Wash., expects to start by the be- 
ginning of the new year with 1000 stockholders scattered over the State and 
$5,000,000 insurance on its books. 

—Ira B. Smith, of the wholesale grocery firm of Smith, Thorndike & Brown, 
has been elected a member of the executive and finance committees of the 
Northwestern Mutual Life, succeeding B. K. Miller, Jr., resigned. 


—The president of the Northwestern Mutual Life has addressed a circular 
letter to all the company’s agents, in which he severely criticises many state- 
ments made in the recent report of the Wisconsin legislative commission on 
insurance. 

—After a week of discussion behind closed doors, the Iowa insurance com- 
mission agreed to oppose the deferred dividend and the nced!ess accumulation of 
surplus, but will not prohibit the use of this form of contract at this time, fearing 
such action would hurt the Iowa companies. 

—Thomas J. Tingle has been appointed general agent of the Connecticut Mutual 
Life at Columbus, to succeed J. L. Anderson, who resigned to enter the manu- 
facturing business at Delaware, Ohio. Mr. Tingle has been connected with the 
company at Cincinnati, and has had a long experience in the business. 

—Among the changes that have occurred in Toledo among the life men as a 
result of the New York law are the following: Frank Trowbridge has left the 
Equitable and gone to the Northwestern Mutual of Milwaukee; R. E. Furgeson 
has left the Mutual Benefit for the Michigan Mutual of Detroit; Adolph Deitrich 
has left the New York Life to enter the cigar business, and Charles Vogel has 
left the New York Life to go to the Metropolitan. 





THE SOUTH. 





Greensboro Life to Build Home Office. 

The Greensboro Life Insurance Company of Greensboro, N. C., will 
erect a building for its exclusive use. It has just acquired a piece of 
property at West Washington and South Green streets in its home city 
and the plans for a commodious and well-designed building are now 
under way. While the company is less than eighteen months old, its 
growth has been of a remarkably solid nature, due to a systematic plan 
of development. Its secretary, E. Colwell, Jr., is a most efficient field 
manager and his efforts are ably seconded by I. Smith Homans, the 


301 


THE SPECTATOR 


Life Insurance 


company’s actuary, who keeps the office work well up in point of effi- 
ciency. With these two essential points well looked after the success of 


the company is readily explainable. 





A Proposed Southern Merger. 


The Organizing and Financing Company of Raleigh, N. C., has for some 
time had in contemplation the organization of a life company. This 
plan has now been abandoned and an offer has been made to the North 
State Mutual Insurance Company of Kinston, N. C., by which it is pro- 
posed to unite the two companies. The North State management is 
said to have decided to increase the company’s capital from $50,000 to 
$100,000, half the increase to be taken by members of the Organizing 
and Financing Company and the remaining $25,000 to be sold at 110. 





—The Federal Life of Chicago is expected to enter several Southern States 
within a short time. 

—Frank M. King, formerly of Wisconsin, is trying to interest capitalists in 
San Antonio, Tex., in the organization of a life company. 

—The Standard Mutual Benefit Association of Charleston, S. C., has just re- 
ceived a commission. The concern is to do an industrial life business. W. W. 
Beckett is among the promoters. 

—Loren B. Williamson, Kentucky and Southern Indiana manager for the 
Home Life of New York at Louisville, has resigned to become Kentucky manager 
of the Etna Life in its life department, succeeding J. C. Davidson, who retires 
to engage in other business. 

—The State Mutual Life of Rome, Ga., reports total business written during 
1906 up to December 1, $25,876,500; insurance in force, $21,481,250; average gain 
per month, $1,607,840. State production during 1906: Alabama, $8,794,250; Georgia, 
$7,951,500; South Carolina, $2,165,250; Texas, $1,633,500; Tennessee, $1,358,450. 
Total business received in November, $4,392,500. 





MISCELLANEOUS LIFE NEWS. 





Metropolitan’s New Industrial Policies. 


In a letter addressed to the field force of the Metropolitan Life, Presi- 
dent John R. Hegeman makes announcement of important changes in 
the industrial policy to be issued after January 1 next, on both infantile 
and adult forms. As a preliminary he points out the success the com- 
pany has met with in reducing expenses, improving the death rate, bet- 
tering the policies and distributing the surplus. The death rate experi- 
ence in its improvement shows some really startling results and par- 
ticularly on the lives of children. The experience of 1890-94 as con- 
trasted with that of 1901-05 shows reductions as follows: Deaths per 
thousand, age two next birthday 49.3 reduced to 34.7; age three, 32 to 
22.5; age four, 21.5 to 13.2; age five, 16 to 9.5; age ten, 5.5 to 3.4; age 
twenty, 10.5 to 7.1; age thirty, 15.7 to 11.1; age forty, 19.3 to 14.3. After 
announcing that the increasing life and endowment at age eighty plan 
will be abandoned in favor of all policies paid up at age seventy-five, 
the circular says: 


The most striking change is in the infantile table, because there we 
substitute life tables with payment of premiums limited to age seventy- 
five for our comparatively short increasing endowment tables now in 
use; and are therefore enabled to pay in benefits what we have been 
compelled to hold as reserve liability upon the endowment features. 

Our new infantile tables will pay nearly as much in death benefits for 
a weekly premium of 5 cents as we have heretofore paid for a weekly 
premium of 10 cents. It is of course understood that the law fixes a 
maximum of benefits payable upon children and this we cannot exceed. 
We have, therefore, increased the benefits at the later ages for persistence. 
Thus at age two at entry the benefit in case of death at age nine is 
$173, while the benefit at age three at entry dying at age nine is $169, 
and the benefit at age four at entry dying at age nine is $165, and so 
on. This is a recognition of the additional years for which premiums 
have been paid by those entering at earlier ages when death occurs at 
the same age. It follows from this large increase of benefits for 5 cents 
that hereafter no policy will be issued under the infantile tables for a 
total premium of more than 5 cents. And to meet a desire for less in- 
surance, especially in large families, we have a table with proportionate 
benefits for a weekly premium of 3 cents. 

Our adult tables show an increase of benefits for the same premium 
based strictly upon our tables of mortality. At age ten the increase is 
12% per cent over our present life table and nearly 18 per cent over our 
increasing life and endowment table. At age twenty the increase is over 
9 per cent and over 23 per cent, respectively; at age thirty the increase is 
nearly 6 per cent and nearly 20 per cent, respectively; at age forty the 
increase is 2 per cent and over 13 per cent, respectively, and so on. 
And in comparing these tables with our present whole-life tables (and 
with those of most of the other industrial companies) it must not be for- 
gotten that these old tables provide for payment of premium during the 
whole of life, while under our new tables payment of premiums ceases 
at age seventy-five. 


We have adopted other tables. One is for sub-standard lives based 
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upon our own experience for less benefits at death but payable as en- 
dowments at age eighty. The other is a twenty-year endowment table 
to meet special demands mainly from Canada and Northern New Eng- 
land. Here the benefits upon children are fixed so relatively high that 
we cannot afford to pay special salary upon them until fifteen weeks’ 
premiums have been received. 

We have increased the immediate benefits under all of these policies in 
accordance with the rule we made retroactive this year, to half-benefits 
during the first six months and full benefits thereafter. 

We have introduced into all of these policies new features in the way 
of surrender values. Paid-up policies will be granted after three years 
instead of five; extended insurance will be granted after three years at 
the option of the holder; and cash surrenders will be paid after ten 
years. The policies will be in new and attractive forms with three pages 
instead of two, in order to set forth all of the concessions, making the 
rights of the policyholders so plain that anyone will be able to tell what 
he is entitled to. And the whole contract will be expressed in the policy, 
doing away entirely with the necessity of a copy of the application, using 
the form in this respect for all policies which we adopted many years ago 
for policies under $3090. 





Life Insurance Developments of the Week. 


Otto Kelsey, Superintendent of Insurance of New York State, held a 
meeting in this city last week to make preparations for the election. of 
directors and trustees of the Mutual Life and New York Life, the ballot- 
ing for which closed on Tuesday. All the various opposing forces were 
represented at the conference. Mr. Kelsey said that he would send five 
deputies to each of the companies to act as election officers and when 
the count was begun a large force of canvassers would be provided. It 
was also arranged that as many challengers would be allowed to each 
committee as there were tables for counting the votes, or about ten to 
fifteen watchers for the opposition committees. Mr. Kelsey said that he 
would take personal charge of the election. 

The election for trustees on Tuesday brought out some 440,000 votes in 
the New York Life, and 345,000 in the Mutual. All indications point to 
large majorities in faver of the administration tickets, but Mr. Unter- 
myer still claims everything in sight, believes that the policyholders 
have been bamboozled and threatens to drag the matter through the 
courts. 

Immediately following the conviction of George Burnham, Jr., of the 
Mutual Reserve Life, the bail of Frecerick A. Burnham, president of the 
company, and Geo. D. Eldridge, vice-president, was raised from $12,500 
to $20,000 in the case of Burnham and $15,000 for Eldridge. There was 
much opposition to the increase, but Justice Greenbaum finally decided 
that these amounts would have to be obtained. 

On Monday, George Burnham, Jr., was sentenced to two years in 
State prison at hard labor. After sentence was passed counsel for 
Burnham asked for a stay of execution until to-day, in order to apply 


for a writ of error. The stay was granted. 





The Prudential Announces Improved Industrial Contracts. 


Under date of December 15, President John F. Dryden of the Pruden- 
tial announces a number of important changes in the industrial policy 
forms of that company, which may be summarized as follows: 


1. Policies will provide that no further premiums will be required after 
the insured has attained the age of seventy-five, thus giving a certainty 
of ultimate relief from premium payments to those who live to old age. 

2. Largely increased benefits at all younger ages, while on the in- 
fantile table in the early years the benefits will be doubled, or in other 
words, the same benefits will be given at certain ages for a 5-cent pre- 
mium as were formerly given for 10 cents. For instance, at age two next 
birthday, for a 5-cent premium, the benefits will be as follows: If death 
occur within six months, $12.50; if death occur after six months, $25; if 
death occur after one year, $34; if death occur after two years, $40; if 
death occur after three years, $48; if death occur after four years $58; 
if death occur after five years, $70; if death occur after six years, $110; 
if death occur after seven years $145; if death occur after eight years, 
$173. 

At age five the benefits for 5 cents will run from $24 in the first six 
months to $160 on attaining age ten, at which amount it will remain for 
the rest of life. At age seven the benefits will run from $35 to $150. 
This large increase in benefits will prevent the issuance of any ten-cent 
infantile policies. 

In the adult ages there are also large increases. For instance, at age 
ten the benefit for 5 cents will be $135; at age twenty it will be $95; at 
age forty it will be $51. At the high ages the benefits will be slightly 
smaller than heretofore, but this is made necessary by the fact that pre- 
miums will terminate at age seventy-five. 

3. Policies will be in one-half benefit the first six months and in full 
benefit thereafter. 

4. Policies will provide for paid-up values after three years, including 
infantile policies. 

5. Policies will provide for liberal cash surrender values at the end of 
ten years and thereafter, tables of which will be printed in policies. 

6. Three-cent policies will be issued at all ages, both infantile and 
adult, the benefits under which will be proportionate, or three-fifths of 
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those granted for a 5-cent premium. The advantages of these policies 
are obvious. 

7. A twenty-year endowment policy will be issued at ages from ten 
next birthday to fifty-five next birthday. The benefit at age ten, for a 
5-cent premium, will be $42; at age twenty the benefit will be $39; at 
age thirty it will be $37, and so on. This policy will be in one-half 
benefit the entire first year. 

8. Owing to the increased liberality of these changes, all policies will 
be non-participating. 

These changes will not be made retroactive, and it will be evident to 
you that such a step would be impossible, owing to the fact that the old 
business was obtained under less favorable conditions than have been 
planned for in the case of the new. The additional benefits and cash 
dividends, however, provided for in the old policies will be continued. 

We will still continue to issue the infantile limited-payment life and 
endowment policies, but present regular infantile and adult tables will be 
discontinued. 





An Association of Life Insurance Officers. 


Following is a copy of the letter sent out by Paul Morton, president of 
the Equitable, to the executive heads of a majority of the life insur- 
ance companies operating in New York: 


I am impressed with the lack of co-operation among the large life in- 
surance companies, and respectfully urge that we meet and discuss a 
plan of an organization the objects of which shall be: 

1. To promote the welfare of policyholders. 

2. To advance the interests of life insurance companies in the United 
States by the intelligent co-operation of officers in charge. 

3. To prevent extravagance and reduce expenses by encouraging uni- 
formity of practice among life insurance companies in matters of general 
administration. ; 

4. To consider carefully measures that may be introduced from time to 
time in legislative bodies, with a view to ascertaining and publicly pre- 
senting the grounds which may exist for opposing or advocating the pro- 
posed legislation, according as the welfare of the companies and their 
policyholders shall point to the one course or the other. 

5. To consider anything that may be suitably a matter of general con- 
cern to the life insurance business. 

If you agree with me that such an organization is necessary and are 
willing your company should become a member, I will be glad to calla 
meeting as early as possible to further consider the matter. 

Personally, it seems to me that much good can be accomplished by 
more co-operation between insurance companies. 
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Workmen’s Compensation for Injuries 


Now that this subject has received additional importance from the 
President’s reference thereto in his recent address, it becomes of interest 
to all the companies writing liability insurance, for, unless history fails 
to repeat itself, we may expect to see one State after another fall into 
line and enacting some form of legislation, giving all employees in 
manual labor indemnity for accidents incident to their occupation, unless 
caused by serious or wilful misconduct of such employee. 

In several States an employers liability law has been in force, and 
the experience has been no more satisfactory to the employee than the 
same law in England, for the question of negligence is difficult of legal 
proof, and the expense attendant upon trial in court has defeated, in 
many cases, the intention of the law. ‘ 

It is readily appreciated that the States are slow to inaugurate this 
new legislation, for as soon as passed the contractual relations be- 
tween employer and employee undergo a vast change and a tax is put 
upon the cost of all production, which would prove a serious handicap 
in the inter-State commerce against a neighboring State where no such 
law existed. 

The employer is very sensitive of any influence tending to disturb the 
regular working days of the employees. Unless he can, with some de- 
gree of certainty, rely upon the production of his help, he cannot carry 
out his contracts to deliver goods on time. The supply and quality of 
labor has not been, at all times, equal to the demand, and in any legis- 
lation giving compensation for injuries from any cause during occupa- 
tion, it will not be safe to pay any employee more than one-half his 
regular wages during disablement. Any amount paid regularly in ex- 
cess of half wages results in malingering and disturbance of the em- 
ployer’s business. 

Under the English law, an employee cannot proceed at the same time 
under the compensation act and the employers liability or common law, 
but he may proceed under the employers liability or common law, and, 
in the event of failure, obtain redress under the compensation act. It 
seems desirable that, where an employers liability act is at present in 
force, the passage of a workmen’s compensation act should repeal it, 
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thus limiting the recovery under the compensation act or common law 
only. 

The passage of a workmen’s compensation act practically insures to 
the employee the payment of half wages during disability and a fixed 
amount in case of death, and thus removes the necessity for paying to 
benefit societies any contribution to this end. 

While the number of cases falling for settlement under the work- 
men’s compensation act may be five or six times in excess of those under 
employers liability and common law, it does not necessarily follow that 
litigation will increase 

It is the intention of the law, at all times, to increase the safety of 
the employee by surrounding the operations by the usual safeguards, but 
the employer, as a rule, neglects to provide the protection required and 
will take his chances of being sued in the event of accident, feeling con- 
fident that his insurance policy will hold him harmless. The passage of 
a compensation act is not expected to have any beneficial effect on the 
safety of the employees, for the employer has no more inducement to 
exercise more care, while the employee feels more protection in the 
event of accident and is therefore disposed to be less insistent upon the 
requisite safeguards. 

As to the economic question of cost, the rate required for insurance 
will naturally be dependent upon the actual compensation given by law, 
but if the benefits be one-half the weekly wages for temporary disability 
and a fixed sum at death equal to one or two years average earnings 
prior thereto, the cost will vary from one per cent to four per cent of 
the wages, and to this extent will become a tax upon production to be 
defrayed by the consumer. 

It must not be forgotten that the English compensation act pays 
nothing for accidents disabling for less than two weeks, thus eliminating 
about fifty per cent in number of all accidents happening, but only 
twenty per cent in amount. 

A very important feature for the insuring company to bear in mind 
in fixing any table of rates will be the expense of administering claims 
under any compensation act. So many small amounts are constantly 
being paid, not in one lump, but weekly, so that the clerical force to 
audit the outgo will increase the labor twenty-five per cent in the 
claim department. It is assumed that the common-law remedy will re- 
quire the same investigating of serious accidents, even if any employers 
liability act be repealed. 

It may be a source of regret that the companies having an experi- 
ence of over twenty years of liability insurance, which has enabled 
them to agree upon a proper reserve for losses, should have to face a 
new condition, but it may be forced upon them very rapidly, and when 
it comes it will be necessary to cancel all existing contracts, or continue 
the same for an additional premium. The change will mean a large ad- 
ditional premium income for the companies, while the losses will be 
certainly more immediate and analogous to the personal accident, or, 
so-called, workmen’s collective losses. 

The labor organizations, which, owing to unexampled national pros- 
perity, were never more powerful, may be relied upon to see that any 
law so advantageous to the employees will be pressed in the various 
States during the present sessions of the legislature. 





“™ Teams Liability Insurance. 


The president of a leading company writing casualty insurance re- 
cently gave utterance to a statement concerning the unprofitableness of 
teams insurance. It is evident there is sufficient cause to justify the 
remark by one company at least, on account of the unofficial announce- 
ment of a fifty per cent advance in rates applying as to new and old 
business in the near future. This ruling, if adopted by all the companies, 
will cause more or less uneasiness among policyholders and brokers. 
The question of the moment is, will an increase in rates satisfy all de- 
mands or would the reconstruction of the principles governing under- 
writing be the more logical way of arriving at the root of the evil? 

Within the last five years conditions in the cities have so changed that 
the time has arrived when the question must be met squarely and action 
taken to place the business on a profitable basis, otherwise relegate it to 
the “prohibited list.’ Density of population has increased at an alarm- 
ing rate. and according to public print accidents keep pace with the 
onward rush of human life to the cities. 

Companies have many things to consider, trifling they may seem, but 
of great assistance when accepting a contract for teams insurance. The 
following are a few of the many questions which are of paramount im- 
portance: Places where vehicles are used; moral or physical condition of 
the risk: age of drivers; nationality, experience and compensation paid. 

The question of properly classifying and rating this class of business 


has agitated and confounded the minds of liability underwriters for 
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years, and to-day it is more complex and mystifying than at any pre- 
vious time. The grocer or butcher who uses his wagon a greater num- 
ber of hours than the baker or milkman should be required to pay a 
higher rate for hours of service. The owner of a truck handling struc- 
tural iron and the safe mover should pay an increased rate over the 
owner employing ordinary trucks for the transportation of merchandise. 

The companies should discriminate as to rates between owners of ve- 
hicles according to the sections of the city in which they ply their 
trade, the congested territory taking a higher rate than the sparsely 
settled section of the city. Again, the owner employing experienced and 
well-paid drivers should receive consideration in matter of rate over the 
owner employing cheap and incompetent help. In determining the ade- 
quacy or inadequacy of rates, the basis upon which premium shall be 
based should be of primary importance. The policy contract of a cer- 
tain company contains a condition relating to the adjustment of pre- 
mium, either upon the compensation paid to drivers or upon the number 
of vehicles owned. This latter proposition seems to be a fair one, par- 
ticularly applicable to the majority of contractors and truckmen who do 
not keep intelligent payroll accounts.. The matter of premium adjust- 
ment on wages expended has been demonstrated in a manner to prove 
that it is unsatisfactory, and that if the companies are to receive the 
premiums to which they are justly entitled, a new basic rate must be 
established. Speculation is rife in the street as to the proper basis upon 
which teams policies should be written, a basis that will satisfy policy- 
holder and company alike, a basis that will be acceptable to and adopted 
by all the companies writing this class of business. 

Automobile demonstrating policies are written covering a specified 
chauffeur. Hs is entitled to the use of any make, type and horse-power 
machine. Teams policies might be written in the same manner. As 
drivers change the company should be notified, so that during any period 
of the policy the insured and company would have an accurate state- 
ment as to the names of drivers employed. If, on the other hand, drivers 
are changed frequently, it might be possible to cover the vehicles by 
number, placing a small stenciled plate on the vehicle. Either of these 
methods is preferable to the present payroll system of determining the 
actual number of drivers employed. 

Again, the question of hired teams is giving the companies food for 
thought. A teams policy reads ‘‘Covers horses and vehicles while in the 
service of the assured.”’ One of the questions asked in some of the 
companies’ blanks reads ‘‘How many horses and vehicles are owned?’ 
As the proposal is made a part of the policy how shall the matter of 
hired teams be construed? The policy should expressly state that hired 
teams are or are not covered by the policy in order to prevent trouble 
in case of accident or obtaining an accurate statement of wages ex- 
pended. 

During the life of the conference, teams rates were increased con- 
stantly. Ten years ago the ordinary grocer or butcher wagon was rated 
at $7.50 to $10. To-day the rate is $20. This advance applies propor- 
tionately to all classes of vehicles. On account of the steady increase 
in rates and the increased business of the insured, the companies found 
their loss ratio rising without any apparent increase in actual drivers 
employed or premium income. A payroll auditing bureau was inaugu- 
rated for the purpose of obtaining figures direct from the policyholder 
instead of accepting signed statements. Little time was consumed in un- 
earthing huge frauds, hence reason for extending auditing to all classes 
of the business. 

The hour is at hand for concerted action. Will all the companies avail 
themselves of the opportunity? Possibly not, for the reason that agree- 
ments have been entered into only to be broken. The once wise are now 
wiser and stand firm in their attitude not to take any part in the pro- 
posed movement, preferring the position of spectator to that of prin- 
cipal. 





United Surety Affairs. 


One of the reports in connection with the United Surety Company is 
that the Retail Liquor Dealers Association of New York was trying to 
buy up the company. Having failed in this, it purchased 500 shares of 
stock and through this holding are said to have acquired a contract to 
represent the company for excise business in New York State. This 
contract is held by M. F. Farley, president of the association, and C. J. 
Reilly, chairman of the committee on excise bonds. The Standard Surety 
Company, which was reported to be in process of organization some time 
ago, was an effort on the part of the liquor men to get away from the 
rates charged for this class of business by all the existing companies. 
Robert Garrett and Stuart S. Janney have resigned from the directorate, 
it is said, because of dissatisfaction over the resignation of W. G. Hoff- 
man as president. 
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Discuss Teams Liability. 


Last week the companies writing teams liability met in the New 
York office of the Fidelity and Casualty, in response to a call by Presi- 
dent Seward of that company, to discuss various means by which this 
line may be placed on a more business-like and profitable basis. Presi- 
dent John T. Stone of the Maryland Casualty acted as chairman and 
Frank E. Law of the Fidelity and Casualty as secretary. The other 
companies represented were: Travelers of Hartford, tna Life of 
Hartford, Ocean Accident and Guarantee, Employers Liability, General 
Accident Corporation, United States Casualty, London Guarantee and 
Accident, Casualty of America, New Amsterdam Casualty and Frank- 
fort Marine, Accident and Plate Glass. 

Reports by the several companies showed heavy losses, and it was 
finally decided to appoint a committee of four to gather the experience 
and put it in such shape that proper rates can be arrived at. 





The Danvers Bank Case. 

The National Surety is involved in a suit with the Danvers Savings 
Bank of Boston on a bond of $20,000 covering the late treasurer of the 
bank, A. F. Welch, who is said to have misappropriated $23,000 of the 
bank’s funds. The suit is to recover $14,122, the difference, according 
to the admission of the bank, having been taken by Welch prior to the 
execution of the bond by the National, which contends that Welch made 
misrepresentations t»> secure the bond and that the bank officials must 
have known of these misrepresentations at the time. After Welch died, 
in 1902, the shortage was discovered and the deceased’s widow turned 
over $3000 in settlement. 





Casualty Notes. 
—The American Physicians and Surgeons Accident Association has 
been organized in Mansfield, Ohio, by Dr. John M. Burns, to insure only 
physicians, surgeons and dentists. 


—Thomas H. Schwartz, formerly business manager of The Insurance 
Press, has been appointed agency superintendent of the Great Eastern 
Casualty, the appointment to go into effect January 1. 


—The casualty company, which has been under way for sometime in 
Chio, was formed last week and will be known as the Ohio Casualty 
Company. Tod. B. Galloway, W. D. Brickell, C. E. Richards, Frank R. 
Shinn, O. R. Farrar, R. Grosvenor Hutchins and John R. Horst are the 
incorporators. The company will have a capital of $100,000, of which 
over $60,000 has already been subscribed, and will do a general casualty 
and liability insurance business. 

—Following the recent announcement that changes were about to 
take place in the New York office of the Atna Life, Geo. G. Wetzel has 
been appointed superintendent of the liability underwriting department, 
and Charles Phelan, superintendent of the personal accident department. 
Mr. Wetzel has been engaged in this line of work for thirteen years in 
New York city; four years with the Travelers as bookkeeper; four 
years with the Maryland as cashier, from which position he went to the 
7Etna as counterman. Mr. Phelan entered the service of the Maryland 
shortly after the company began business in 1898 where he remained for 
two years, coming to New York in 1900 as cashier in the New York office. 
In 1902 he entered the service of the A#tna. Both these gentlemen have 
worked together continuously for seven years and understand each other 
perfectly. Much may be expected as a result of these appointments. 





Surety Notes. 

—The Federal Union Surety will increase its 1906 premium income 
over that of 1905 by more than fifty per cent. 

—The United States Fidelity and Guaranty Company of Baltimore has 
issued its year book of surety sayings for 1907. It is a complete diary, 
bound in cloth, with a wise saying for every working day in the year. 
We extend our thanks for a copy. 








TOO LATE FOR CLASSIFICATION. 

—W. B. Allen, agency manager of the Greensboro Life, has resigned. 

—The Ozark Mutual of Fort Smith, Ark., has suspended business. 

—Carl M. Erdman has been appointed branch manager for the AEtna In- 
demnity at Des Moines. 

—D. Davega Cohen, third vice-president and general manager of the American 
National Life of Lynchburg, Va., has resigned. 

—The new German Union Fire of Baltimore will occupy the second floor of 
the Raine building at Baltimore until its new building is completed at 417 East 
Baltimore street. T. Tileston & Co. of New York city have been appointed 
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representatives for New York city. Mr. Tileston will plant agencies in New 
England and Pennsylvania. 

—Frederick W. Potter of Albion, Ill., has been appointed State Superintendent 
of Insurance to succeed William R. Vredenburg, as ct January 1. 

—E. S. Tuttle, formerly manager for the National Surety at St. Louis, has 
been appointed superintendent of the surety department of the Peoples Surety 
Company. 

—William Wood, general manager of the Surplus Line Association of Chicago, 
has been appointed general manager and secretary of the Cosmopolitan Fire of 
New York. 

—The North American Life Insurance Company will be incorporated in New 
Jersey this week, with headquarters in Newark. The capital is to be $200,000, 
surplus $150,000, and the company is being promoted by New York Life men. 
It is said that John T. Boone, an inspector of the New York Life in New York, 
is to be president, and Lee B. Durstine, vice-president and general manager. 
John McNamara of Chicago will be field manager, and Laurence Priddy of New 
York will also be connected with the field management. The company expects 
to begin writing about February 1, 1907; only non-participating contracts to be 
issued. 








REPORTS OF FIRE INSURANCE COMPANIES. 


In this department will appear, from week to week, the latest state- 
ments of licensed and unlicensed fire insurance companies operating in 
the United States, together with other information concernig them of 
interest to policyholders, company officials, agents and brokers. The 
data presented in this department will also be published in the form of a 
monthly supplement to the book entitled ‘‘Reports of Fire Insurance 
Companies,’’ which is published annually, in June, by The Spectator 
Company. Prices: Book, with monthly supplements, one year, $7; book 
only, $5; monthly supplement only, $2 per annum. 





Allegheny Fire Insurance Company, Allegheny, Pa. 


The stockholders of this company have unanimously voted to increase the 
capital stock from $100,000 to $200,000. 





American National Insurance Company, Rock Island, Ill. 


A new stock fire company to be known by the above title is being organized. 
to have its headquarters at Rock Island, Ill., with a capital stock of $200,000 and 
a surplus of $50,000. M. P. Vore, formerly assistant manager of the German 
National of Chicago, is to be secretary and manager. H. H. Cleveland of Rock 
Island, secretary of the Illinois Association of Local Fire Insurance Agents, is 
also interested in the new company. 





Atlanta Birmingham Fire Insurance Company. 
Prudential Insurance Company, Atlanta, Ga. 


Judge Pendleton of the Superior Court at Atlanta, Ga., recently ordered the 
transfer of the litigation over the affairs of the above-named companies to the 
United States District Court. Judge Newman, in the Federal Court, named A. 
C. Sexton of Montgomery and J. T. Dargan, president of the Atlanta Birming- 
ham, as coreceivers of the two companies. John Slaton was appointed special 
master to take evidence in the case. 





Eagle Fire Company, New York. 


A special meeting of the stockholders of this company has been called for 
December 31 to take action on a proposition to reduce the capital stock from 
$600,000 to $800,000 and to transfer the difference to surplus. 





Florida Home Insurance Company, Marianna, Fla. 


Arrangements have been completed by which the Florida Home of Marianna, 
Fla., expects to commence business on January 1. It will have a capital stock 
of $200,000 and a like amount of surplus, and intends to operate as a board com- 
pany in Florida, Georgia, Alabama, North and South Carolina and Mississippi. 
The officers are: John H. Carter, president; W. H. Milton and Moses Guyton, 
vice-presidents; H. P. Mulkey, secretary and treasurer. 





Peoples Fire Insurance Company, Philadelphia. 
A new stock fire company to be known as the Peoples Fire is now in process of 
organization at Philadelphia. It is being promoted by the Corporation Finance 
Company, of which Ira A. Manning is president. 





United Firemens Insurance Company, Philadelphia. 


The last payment has been made on the increased capital of this company, 
adding $100,000 to capital and $100,000 to surplus. 





Western Assurance Company, Toronto, Canada. 


A special meeting of the stockholders of this company has been called for 
December 27. to consider a by-law —s for the issue of $1,000,000 6 per cent 
preferred stock in lieu of the $500,000 of the company’s capital, which was 
authorized at a special meeting of the stockholders, held in July last. It is 
proposed to make the preferred stock issue redeemable by the company, when 
its financial condition will permit, and restore the ordinary stock to its present 
standing. 








FOR SALE. 
NEW BRUNSWICK FIRE INSURANCE CO. STOCK 
Any part of 200 shares at 90%, or $22.50 per share. 


H. W. HOLLY, 


NO. 1 BROADWAY, - - - NEW YORK CITY. 
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Heencp Wants. 


AN OPPORTUNITY 

For a first-class man as General Agent for Pittsburg 
and Allegheny County to represent a Life Insurance 
Company offering a special proposition in connection 
with the policy which is a great aid in writing business, 
and securing the influence and active assistance of the 
policy-holder. Address ‘‘P. H. G.,’’ care THE SPECTATOR, 
P. O.Box 1117, New York City. 


WANTED 


By a new Pacific Coast Life Insurance Company, with a quarter million 
capitalization, a competent and thorough agency director, an actuary and 
several good general agents. Address, JAMES A. BOYD, 604 Peoples 
Savings Bank Building, Seattle, Wash. 














Incorporated Company desires to secure General Agency contract for 
prominent Life Insurance Company for State of California. Will guarantee 
$600,000 first year, one million annually thereafter. Twenty years’ experi- 
ence in the business. Want top contract, no advances. Will buy established 
business. Address P. M. CAROE, Secretary, 1958 West 22nd Street, 

Los Angeles, California. 





WANTED 


By an old and successful American Fire Insurance Company with no San 
Francisco losses, a hustling special Agent to develop gradually states around 
Chicago. Must be thoroughly familiar with Cook County business, intention 
being to organize a Western Department. Good opportunity for advance- 
ment; all replies confidential. Address Cook County Special, care of THE 
SPECTATOR COMPANY, P. O. Box 1117, New York. 








H. A. RICHARDSON, President WM. D. DENNEY, Secy. 


THE DELAWARE FIRE INSURANCE CO. 
OF DOVER, DEL. 
Capital, $200,000.00 
This Company has only $17,250 involved in the San Francisco conflagration. 


Vedder Underwriter Co., General Agent for the United States, 61 William St., New York 
H. G. Buswell, Cook County Manager, Chicago 


We are open for a few desirable agency connections. 


WANTED 





for position as Traveling Special in Western New York, ambitious 


young man having experience in Personal Accident soliciting. 
Address “B. K. R.,” 
care THE SPECTATOR, 
P. O. Box 1117, New York. 


COLORADO — PROSPERITY — OPPORTUNITY 


This General Agency of THE NORTHWESTERN MUTUAL 
LIFE INSURANCE COMPANY, comprising Colorado, New 
Mexico and El Paso, Texas, offers exceptional opportunities 
for INSURANCE MEN 


JESSE M. WHEELOCK, Gen. Agent, Denver, Colorado 











Reporting and Hdjusting Companies. 








Established 15 Years. H 132 Nassau Street 
Telephone, 3383 John. Holmes Mercantile Agency New: York. 

No contract or subscription required to use this Agency. 

Detailed monthly accounts rendered at $1.00 for each report made. 

Reports obtained anywhere, only for Life, Accident, and Surety Companies, who 
are welcome to obtain as few or as many reports as desired. Printed blanks will be 
furnished free for any kind of report. 

Satisfactory reports guaranteed. 

Promptness and reliability is the aim of this Agency. 


CHARLES B HOLMES. Proprietor. 


INSURANTS’ PROTECTIVE ASSOCIATION, 
56-58 PINE STREET, NEW YORK 


Increase your profits by selling our contracts covering reports on Fire, Life, Marine, Cas- 
ualty and Miscellaneous Insurance Companies and adjustment of losses. 

Policyholders eagerly buy such contracts as auxiliary benefit to insurance. Write for 
prospectus and proposition to Agents and Brokers. 

Agencies being placed in every underwriting center in the United States. 


A. H. Walton, Pres. A. M. Poindexter, Secy. Alex. S. Bacon, Counsel. 








A Young Old Line Company 


with a career of marked success desires the services 
of two State and four District Managers. An 
Assistant General Manager and a Superintendent of 
Agents will be selected from the field force of the 
Company in the near future. 

Address “Old Line,’ care THE SPECTATOR. 








Prominent Hgents and Brokers. 








ERCY B. DUTTON, 403-4 WILDER BLDG. 
ROCHESTER, N. Y. 


New York State Manager Outside Metropolitan District 


Humboldt Fire Insurance Co., of Allegheny, Pa. 
Assets, $682,711 Surplus to Policyholders, $455,662 


Teutonia Fire Insurance Co., of Allegheny, Pa. 


Assets, $665,125 Surplus to Policyholders, $445,700 





W. BEALS, 
° 76 WILLIAM STREET, NEW YORK CITY. 


Twelve Strong Companies 
represented for 
New York Suburban Territory. 


BROKERS PROTECTED. FULL COMMISSIONS ALLOWED 





ILLIAM BEARD 
INSURANCE BROKER 
606-608 COURT STREET, - - READING, PA. 


Surplus lines effected for Agents and Brokers in Pennsylvania only. 
Special facilities for covering Lumber and wood-working risks 
Correspondence solicited, 





HARRY M. COUDREY & CO. Correspondence Solicited 
General Insurance Agents and Brokers 

943-4-5-6-7-8 Century Building, ST. LOUIS 

Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 
General Agents, Western Dept., Star Fire Ins. Co, of Louisville. 
ich Union, Hamburg-B: Philadelphia U: bet A 

Vorwich Uni = i lerwri i i i - 
fort, U. 8. Fidelity and Guaranty Co, NY. Plate Glass, Casualty Co, Tie ee 


a BROTHERS 


FIRE INSURANCE BROKERS 


1925-27 Pennsylvania Ave. 
Washington, D.C. 
CORRESPONDENCE SOLICITED 








HERBERT Buxton, Pres. and Mgr. 


UXTON INSURING AGENCY, 


GENERAL INSURANCE, 63 Wrrtram Srreet, New York. 
Correspondence Solicited. 


L. Austin Jounson, Sec. 
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‘Brominent Figents and Brokers. 








Prominent Hgents and Brokers. 











RWIN & GRIFFIN, GENERAL ACENTS 
NEW ORLEANS, LAv 
For Louisiana and Mississippi 
Hamilton Fire Insurance Co., of New York. 
Delaware Fire Insurance Co., of Delaware. 
National Lumber Insurance Co., of Buffalo, N. Y. 
Frankfort Marine & Accident Co., of Frankfort, Germany. 
New York Plate Glass Insurance Co., of New York. 





HE JOHN L. DUDLEY, JR., CO. 
FIRE UNDERWRITERS 


United States General Agents 
Law Fidelity and General Insurance Co., London. 

National Mercantile Insurance Association, London. 

Eastern General Agents 

Anchor Fire Insurance Co., Des Moines, Iowa. 

Atlas Fire Insurance Co., Des Moines, Iowa. 
Des Moines Fire Insurance Co., Des Moines, Iowa. 
New York and New Jersey Agents 
Ohio German Fire Insurance Co., Toledo, Ohio. 

Surpius Lines Throughout the United States Handled for Brokers. | Correspondence Solicited 


45-47-49 WILLIAM STREET, NEW YORK 


HAS. R. WATSON 
FIRE INSURANCE 
Represeating Underwriters at London Lloyds 
82 BEAVER STREET, NEW YORK 


Large policies secured on acceptable risks in the United States. 





NOTICE TO GENERAL AGENTS 
Do you desire a State General Agency? A few States yet remain for which 
we can give a liberal General Agency contract. Subscriptions to the Capital 
Stock are invited for such contracts. Write for full particulars. 


THE PEOPLES FIRE INSURANCE COMPANY 
Capital, $200,000 Surplus, $40,000 
19 Liberty Street, New York 


CHURCHILL WHITTEMORE CO. 

° 208 N. FOURTH ST., - ST. LOUIS 
SoLe AGENTs: Commonwealth, North River, Continental, Prussian National, Spring Garden, St. Paul, Commerce 
Williamsburgh City, National Union, Union, Phila., Camden, Pacific, Nassau, Eastern Stuyvesant, Granite State. 

Conia ion allowed Non-Resident Agents on Insurance on ST. LOUIS properties. 








ILLIAM L. PETTIBONE 


Best Companics Surplus Lines 
19 Liberty Street ~ - - = 


Prompt Service 
NEW YORK 





H, N. PINKHAM ARTHUR KLEVE 


ere KLEVE & CO. 
61 and 63 William Street, NEW YORK. 


Licensed by N. Y. Insurance Dept. to place surplus lines. 


GUSTAV J. RAU 
INSURANCE 


FOUR HUNDRED THIRTY SEVEN GRAHAM AVENUE 
BOROUGH OF BROOKLYN, THECITY OF NEW YORK 








REPRESENTING SOME OF THE LARGEST AND 
MOST RESPONSIBLE FIRE, LIFE, MARINE, RAIL- 
ROAD, AUTOMOBILE, BURGLARY, PLATE 
GLASS, LIABILITY AND GENERAL INSURANCE 
COMPANIES. 





a & VAN DEINSE, 
Indianapolis, Ind. 


Represert the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks. 
Correspondence solicited. 


RED. P. THOMAS & co. 7 GENERAL INSURANCE 


PARK BUILDING, - CLEVELAND, OHIO. 

We solicit Insurance from noneresident agents and brokers. Representing: 
Fire Association, National of Hartford, Union Assurance Society, Security of 
Connecticut, Camden, Globe and Rutgers, Newark, Nassau, Michigan Fire 
and Marine. Ohio State Agents: Maryland Casualty Co., Empire State 
Surety Co., and British and Foreign Marine and American and Forei gn Marine 








Established 1870, 


AN HOUTEN & SHERWOOD COMPANY 
LOUIS SHERWOOD, President. 


15 EXCHANGE PLACE, - - - = 


General Insurance Agents for New Jersey. 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 


JERSEY CITY 





W. C. Bennett. ESTABLISHED 1869. J. Burns Allen. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia Pa. : : 
Special Attention Given to Surplus Lines. 





EDWARD J. CASEY, President 


METROPOLITAN INSURING CORPORATION 


Representing several first-class companies for surplus lines in the 
United States and Canada. 


Commission allowed Brokers and Agents. 
95 WILLIAM STREET, - - ws es 


NEW YORK 











GEO. W. MONTGOMERY M. L. C. FUNKHOUSER 


MONTGOMERY & FUNKHOUSER 
INSURANCE AGENCY, 184 La SALLE STREET, CuIcaco, ILL. 


Firemen’s Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; German Fire Ins. Co., 
Pittsburg; Farmers and Merchants Ins. Co., Lincoln, Neb.; Michigan Millers Mutual Fire 
Ins. Co., Lansing; United Underwriters Agency, Chicago; Michigan Commercial Ins. Co., 
Lansing; Lloyds Plate Glass Ins. Co., New York, and Federal Union Surety Co., Indianapolis. 


FW. M. Umbdenstock & Co. 


SPECIAL FACILITIES FOR PLACING E OF ATLANTIC City N. J 








= 
H WESTERN 


r Atlantic: City Fire Insurance Co. 


5 U R p L U S L| y 3 S$ Tide Water Fire Insurance Co, 


“159 La Salle St., CHICAGO __ 


CORRESPONDENTS 


LLOYDS, LONOON 











Actuarial 





\AVID PARKS FACKLER © 


Ex-President Actuarial Society 
CONSULTING ACTUARY 


35 Nassau Street, New York (Rooms 1404-5) 
Telephone, 5427 Cortlandt 


HARLES J. HARVEY, F. I. A., 


Fellow of the Institute of Actuaries of Great Britain and Ireland, 


CONSULTING ACTUARY 


Companies advised upon the Restricted Gross Premium Method of computing Reserves and 
Premiums. The only practicable and scientific method of meeting the first year’s expenses extant. 
—Read articles on this subject in SPECTATOR of Sept. 13th and Nov. Ist, 1906. 


Address care of COLONIAL LIFE INS. CO., JERSEY CITY, N. J. 
R E. FORSTER, 
e 








CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIa. 

















